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Writer’s Ext. 196
November 5, 2010

Trademark Trial and Appeal Board
United States Patent and Trademark Office
Madison East
- Concourse Level Room C55
600 Dulany Street
Alexandria, VA 22314

RE: Trademark Infringement
Sterling Ventures National, LLC
Serial Number 85087706
Our File number: C20074

‘Dear Administrator:

Please be advised that this office represents the interest of Mac Window Systems, LLC,
operating under the trade name Doors2Fit.com. This correspondence is a formal
opposition to the trademark application filed July 19, 2010 by Sterling Ventures
National, LLC, serial number 85087706, for Doors2Fit, based upon our client’s prior use
in commerce of the name Doors2Fit. Enclosed please find check number 62808 in the
amount of $300.00 that is the required fee associated with this notice of opposition.

The PTO did
listed ltam(s)

the follgwi
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11-12-2010
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Doors2Fit.com was developed by Mac Window Systems. The concept was developed
and implemented through website development in June 2009. E-mail communications
dated June 11, 2009 will confirm this assertion. Our client purchased its domain
registration from Register.com on June 11, 2009, Exhibit A. As further evidence of our
client’s prior use in commerce of the name Doors2Fit, the Matlen Silver Group was .
contracted to develop our client’s website, Doors2Fit.com. A copy of the work invoice
detailing the work that was performed by the Matlen Silver Group for our client is dated
October 30, 2009, Exhibit B, and was prior to the application number 85087706 filed by
Sterling Ventures National, LLC.

Sterling’s representative, Joseph Wathey, contacted our client, Ernest MacNeill, to mill
and paint doors for his company MDI Installations. Our client milled approximately 2000
doors for MDI Installations. Mr. Wathey executed an agreement for nondisclosure
dated September 1, 2009 with Mac Window Systems, Exhibit C. In addition, a purchase
agreement was executed for the work commissioned by MDI Installations, Exhibit D.

In conjunction, Doors2Fit.com has developed goodwill by providing services to clients
throughout the New Jersey, New York, and Pennsylvania areas. The company has
performed quality work for area customers for a number of years under the name
Doors2Fit. Kindly review the copies of invoices for work performed by our client, Exhibit
E.

Doors2Fit.com has become one of the leaders in the field of quality door installation,
window installation and installation of hardware for their products. Our client has
established a loyal client base, goodwill within the community and has worked hard to
provide its customers with a top quality product. Itis abundantly clear that Mr. Wathey
utilized his knowledge of our client's product and production process to create an
identical entity and trade off our client's goodwill. The granting of Mr. Wathey's
application for trademark protection of our name will also cause confusion to the public
and be a deceptive practice.

Sterling Ventures must not be allowed to benefit or profit from our client’s hard work and
dedication. Our client will suffer irreparable harm, financial hardship and damage to its
business if this trademark application is allowed through prosecution. | request that the
above referenced application filed by Sterling Ventures National LLC be refused.

Very truly yours,

Todd Ruback, Esq.




U

TR/dw

cc:

Mr. Joseph Wathey
Sterling Ventures, LLC
905 S. Sterling Ave.
Tampa, FL 33629

Mr. Dominic Ferraiuolo:

United States Patent and Trademark Office
PO Box 1451

Alexandria, VA 22313
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From: "Dave Molnar" <david_molnar@macwindowsystems.net>
To: "Ernest MacNeill" <ernest_macneill@macwindowsystems.net>
Date: 10/29/10 11:14AM
———-—Subject: -FW: - Thank you-for your business with-Register.com - Found word(s) free guaranteed

find out more in the HTML body

Thank You

David Molnar
Vice President, Operations
Mac Window Systems LLC

973-575-5757 Ext. 103

From: invoice@register.com [mailto:invoice@register.com]

Sent: Thursday, June 11, 2009 12:32 PM

To: Dave Molnar

Subject: - Thank you for your business with Register.com - Found word(s)
free guaranteed find out more in the HTML body

Register.com - Don't just make a website. Make an impact. Questions?
Call support 24/7/365 - 1.877.731.4442
<https://www.register.com/images/systemnotifications/email_titan_header.
gif>
Dear David Molnar,

Thank you for choosing Register.com as your web services provider. Below
is confirmation of your order;

Services

Term

Status

Price

<https://www.register.com/images/spacer.gif>
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Private Domain Regist.ration
1 month

FULFILLED

$0.99

<https://www.register.com/images/spacer.gif>

Do It Myself ECommerce Solution
1 month
FULFILLED

$19.95
<https://www.register.com/images/spacer.gif>

doors2fit.com
1 month
FULFILLED

$0.00
<https://www.register.com/images/spacer.gif>

Do It Myself Website - ECommerce
1 month
FULFILLED

$0.00
<https://www.register.com/images/spacer.gif>

10 Pack Multi-User Email
1 month

FULFILLED

$0.00
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<https://WWw.register.com/images/spacer.gif>
Total: $20.94

ACTIVATE YOUR NEWLY PURCHASED SERVICES TODAY!
If you purchased Email or a Do-it-Myself website, click one of the links
below to download detailed activation instructions:

* <https://www.register.com/imagesipdf/email-pdf.pdf> EMAIL (.pdf
download)

* <https://www.register.com/images/pdf/dim-pdf.pdf> DO-IT-MYSELF
WEBSITE (.pdf download)

ACCESSING YOUR ACCOUNT:

You can access your account from the web 24 hours a day by logging into:
<https://www.register.com/myaccount/productdisplay.rcmx>
https://www.register.com/myaccount/productdisplay.rcmx.

To add new services, modify your account or cancel, you can also call
customer service.

MAKE AN IMPACT
To learn more about how Register.com can help your business succeed
oniine, call 1.877.731.4442, or click on one of the links below:

Build a website in a day. To find out how, click
<http://www.register.com/titan/product/build.rcmx> here.

Host your website. Take advantage of industry-leading hosting at an
affordable price. Click
<http://www.register.com/titan/product/website.rcmx> here to find out
more.

Promote your website. Get Guaranteed Leads by clicking
<http://www.register.com/titan/product/sem.rcmx> here.

Get a business friendly email (you@yourdomain.com). To find out how,
click <http://www.register.com/titan/product/email.rcmx> here.

Make sure you rank high in search engines by clicking
<http://wvww. register.com/titan/product/viewproductdetail.rcmx?id=331 12&¢
erm=18&type=marketing> here.

Call us anytime you need help with your online services. Our
knowledgeable web consultants can help you set Up your services and get
you started on building your online presence.

Sincerely,

Sandy Ross signature ,

<https ://www.register.com/images/systemnotiﬁcations/sandy_sig.gif>
Sandy Ross
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Sr. Vice President, Customer Service

For 24/7/365 customer service, call toll-free in the U.S. & Canada:
1.877.731.4442.

QOutside the U.S. & Canada call: +1 902.749.5919.

Subject to the terms and conditions of our Services Agreement, located
<http://www.register.com/policy/servicesagreement.rcmx> here.

Please read our <http://www.register.com/policy/privacy.rcmx> Privacy
Notice.

(c) 2008 Register.com, Inc. | 575 Eighth Avenue | New York, NY 10018|
All rights reserved

Information from ESET Smart Security, version of virus
signature database 4149 (20090611)

The message was checked by ESET Smart Security.
http://www.eset.com

Information from ESET Smart Security, version of virus
signature database 5545 (20101019)
The message was checked by ESET Smart Security.

http://lwww.eset.com
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MAC WINDOW SYSTEMS

STATEMENT OF WORK

DOOR INSTALLATION WEBSITE

§ THEMATLEN SIIVER GROUT
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Provided by:

The Matlen Silver Group, Inc.
400 Somerset Corporate Blvd.
Suite 500
Bridgewater, NJ 08807
Tel: 908.393.8600

- October 30, 2009

Experts in the business of technology
www . matiensilver.com
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INTRODUCTION

Mac Window Systems would like to strengthen its web presence by rebuilding its web site
(www.macwindowsystems.net) with a new design and additional features. Some of the

new features include:
e Quote System
Chat System
Zip Code Verification
Ecommerce
Content Management System
Gallery Browsing
Testimonials

This document discusses our approach as well as our quote for completing this project.

Experts in the business of technology

www.matlensilver.com
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¥ THEMATLEN SILVER GROUP

APPROACH

Our approach for the entire project would be as follows:

e Design comps, revisions, skin development (CSS/HTML) and skin implementation
{PHP)

¢ Development of the following main property elements: homepage, product
category pages (product style selection), product details page (options
selection: hardware, paint), zip-code verification page, shopping cart page,
checkout page, receipt page (with order confirmation email), contact us page,
about us page.

e Development of the following Content/Product management elements: login

page, CMS portal page, manage categories (category name, image and

description), manage products (product name, price, description and image),

sales report by month, sales report by category, lead report by month, lead

report by category; lead file feed (csv) made available for download to import

info CRM. _

Setup of development and production environments

[
e Development and execution of test cases
» Build Any Required Technical Deployment Documentation
e Analysis, development, testing and deployment tasks to both DEV and PROD
SCOPE OF WORK
General

* Database structure
Security logic for admin login
Requirements Session
Q&A
Design
o Graphic Design
o HTML Mockup
o Site map and Navigation
Site Pages
* Homepage
o - A Static page with pointers to other pages; with one dynamic section
updatable by admin; We will get the styles and page layout including
menus from vendor
e Company History
o Admin will not update content on this page
o Similar to the current 'Welcome' page
o Client will provide text
e Gallery
o This will be a menu from homepage
o These will be predefined images that we will rotate

Experts in the business of technology
www.matlensitver.com
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THE MATLEN SILVER GROUT

o The page will have image display on left and title and description on right
with the ability to page forward/backward/play/pause
o Assuming there are only three types within Gallery

= Doors
= Hardware
= Paqint

+ Promotion Page
o Display static information {updatable by Admin)
o No promotion code will be applied
Chat
o Use the 3rd party tool to hook up the chat and update the frame
Process Page
o Static text
o Include a video to play
Testimonial
o Display static information (updatable by Admin)

Quote Pricing Wizard
+ There are only predefined steps within the wizard
* Ability to navigate back/next
e Cadlculate real time cost
e Implement ecommerce system
o The buy process will not include shipping estimate or delivery installation
schedule
e Assume all the products use the same process flow .
e Assuming there will not be any option filtering on doors or hinges or color
Admin Module
e Content Management on homepage
o Some sections of the homepage will be updatable by the admin but
these sections will be predefined with limited functionality such as upload
image on the left side and text on the right
* Content Management for Gallery
o Upload the image, description, overview and dimensions; with the ability
to sequence the order of gallery rotation
¢ Content Management for Promotion
o Upload promotion offering
o Assume no promotion code will be allowed for checkout
Content Management for Process
o Upload new video file to be displayed on Process page
Content Management for Testimonial
o Upload image, title, testimonial and date with rich text formatting
o Delete/update/add function will be included
Zip Code page
o Maintain area of zip code where the client operates
Admin login page ,
o Assume no ‘forget password' or ‘forget username' functiondlity is needed

Reports
o Lead Report
e Sales Report

Experts in the business of technology
www.matlensilver.com
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ASSUMPTIONS

The following are assumptions made based on the analysis of the door installation
website:

¢ The website will not store any credit card information for future use

¢ Application will be developed in PHP5 and MYSQL5

¢ The Content Management within the Administrator will be used to change
content in predefined areas of the website.

¢ Image types supported (for upload) are: .gif, .ong, jpeg

* The system will re-size images to a predefine size limit and aspect ratio on
upload

e Customer will provide access to a business contact authorized to approve
support provided by Company effective on the Project start date through
service period.

e Customer will provide all project assets (copy, images (unless otherwise
decided), data, requirements, etc.) including any domain name
management access needed.

* Delaysin asset or access delivery to Company may result in delays.

* Access to source code of existing tool offerings may need to be provided
to Company at during the course of the project and the source code will
be in a usable form.

¢ Llimitations in image assets provided by the Customer that does not
enable site features (e.g., an image rendering of a door model in each
color) will not be evaluated with assessment of whether or not successful
completion of work by Company has been achieved.

¢ The scope of development for this project will be limited to what has been
described above.

e LTech will provide all testing, staging, acceptance and/or production
environment(s) for this project (LAMP stack with PHP5 and MySQLS3).

» Site search engine optimization tasks WILL be considered for this project
within the following scope: appropriate title and meta tags, appropriate _
placement of site copy to allow for search engine consumption,
appropriate tagging of html objects (e.g., image alt tags), etc.

e Shipping estimation and/or fees will NOT be within scope of this project.
Tax will be computed as a flat rate or fixed percentage when site
customers purchase inventory with a billing address in New Jersey.

* Web site payments will be accepted on behalf of the customer via PayPal
acting as a third-party payment proxy. All PayPal fees will apply and be
paid for by the customer. To relinquish credit card fraud liability, all
transactions will be physically processed on paypal.com (skinned to keep
a consistent experience for site visitors).

¢ The site will only support transactions within the United States and will
operate only with USD currency.

* Customer will be responsible for paying subscription fees for 3d party chat
system. Integration fees for chat system are incorporated in this SOW.

* Customer will be responsible for paying subscription fees for 3d party
hosting site. Matlen Silver will select hosting provider as appropriate for
production deployment.

Experts in the business of technology
www.matlensilver.com
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THE MATLEN SILVER GROUP

DELIVERABLES

The foHoWing is a list of anticipated deliverables based on the approach outlined above:

1. Design Documents
1.1. Graphic Design
1.2. HTML Mock Ups

2. Fully functional website based on approved designs and specifications

Experts in the business of technology
www.matlensilver.com

5




THE MATLEN SILVER G ROUP

OTHER TERMS AND CONDITIONS

Schedule

This Statement of Work shall commence on 11-15-2009 and continue until the anticipated
completion on 1-15-2010

Staff Roles

The following is a list of staffing requirements identified for the construction of this
application.

Business Analyst

e Assist in unit and system testing

¢ Ensure the intended business requirements are met within the new application.
Programmer

e Design and Code application components

¢ Unit Test

e Pre-delivery system testing
Project Manager

e Assist Client

e Maintain project scope

e Ensure deliveries and deadlines

Change Management

Any changes or additions to scope will be requested in writing (email). For each -
change, a separate Change Order document will be created. The format of this
document will be consistent with the format of the change order document used in the
construction phase Ill of this project. Every change order is subject to mutual
acceptance of scope, schedule and pricing changes.

Customer Responsibilities

Customer will be responsible to review and sign off on all deliverables in a timely manner.
All deliverables will require acceptance or reasons of denial within two (2) days of
delivery.

Customer will provide staff sufficient to complete the UAT process in two (2) consecutive

days. UAT test plan, and test scripts will be developed by the customer. The UAT process
includes the performance of the UAT scripts, production of the issue list, redeployment of
corrected code and correction verification.

Experts in the business of technology
www.matlensilver.com
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3

FEES

This is a Fixed-Price Statement of Work with a total cost of $18,000 payable as

follows:
# Date Amount
1 October 30, 2009 $10,000
2 January 10, 2010 $8.000
Expiration

This SOW and associated ‘pn'cing is valid until 10/30/2009.

Experts in the business of technology
www.matlensilver.com
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ACCEPTANCE

For the “Door Installation Website”, Statement of Work:

Mac Window Systems LLC

4 Speilman Road
Fairfield, New Jersey 07004

The Matlen Silver Group

400 Somerset Corporate Boulevard
Suite 500
Bridgewater, NJ 08807

Signature

Signature

Name (Print)

Name (Print)

Title

Title

Date

Date

Experts in the business of technology
www.matlensilver.com
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Basic Nondisclosure Agreement

This Nondisclosure A ent (the “Agreement”) is entered into, by and between , __ . _
&@é/jﬂ%ﬁﬁm with ?fs principal offices at M”Z‘%j’
(“Disclosing Party”) and located ot
{“Receiving Party”) for the purpose of preventing the unauthorized disclosure of Confidential
Information as defined below. The parties agree to enter into a confidential relationship with
respect o the disclosure of certain proprietary and canfidential information {*Confidential
Information*).

1, Definition of Confidential Informatien. For purposes of this Agreement, “Confidential
Information” shall include all information or material that has or could have commercial valie
or other utility in the business in which Disclesing Party is engaged. IF Confidential
information is in written form, the Disclosing Party shall label or stamp the materials with the
word “Confidential® or some similar warning. If Confidential Information is transmitted orafty,
the Disclosing Party shall promptly provide a writing indicating that such oral communication
constituted Confidential Information,

2. Exclusions from Confidential Information. Receiving Party's obligations under this
Agreement do not extend to information thet is: [a} publicly known ot the time of disclosure
or subsequently becomes publicly known through ne fault of the Receiving Party; (b
discoverad or created by the Receiving Party before disclosure by Disclosing Party; {c)
learned by the Receiving Party through legitimate means other than from the Disclosing Party
or Disclosing Party’s representatives; or {d) is disclosed by Receiving Party with Disclosing
Parly’s prier written approval,

3, Obligations of Receiving Party. Receiving Party shall hold and maintain the Confidential
Information in strictest confidence for the sole and exclusive benefit of the Disclosing Party.
Receiving Party shall carefully resirict access to Confidential Information to employees,
contractors and third parties as is reasonably required and shall require those persons to
sign nondisclosure resirictions at least as protective as those in this Agreement. Receiving
Party shall not, without prior written approval of Disclosing Party, use for Receiving Party’s
own henefit, publish, copy, or otherwise discloss to others, or permit the use by others for
their benefit or to the detriment of Disclasing Party, any Confidential Information. Receiving
Party shall return to Disclosing Party any and all records, notes, and other written, printed, or
tangible materials in its possession periaining to Confidential Information immediately if
Disclosing Party requests it in wrifing.

18 3ovd SW3LSAS MOANIM OWW 1854G4G€E46 EEET 0102/p0/11
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4. Time Periods. The nondisclosure provisions of this Agreement shall survive the termination
of this Agreement and Recsiving Party's duty to hold Confidential information in confidence
shall remain in effect until the Confidential Information no longer qualifies as a trade secret
or until Disclosing Party sends Recaiving Party written notice releasing Receiving Party from
this Agreement, whichever occurs first,

5. Relationships, Nothing contained in this Agreement shall be deemed to constitute either
party a pariner, joint venturer or employse of the other party for any purpose.

6. Severability. If o court finds any provision of this Agreement invalid or unenforceable, the
remainder of this Agreement shall be interpreted so as best to effect the infent of the parties.

7. Integration, This Agreement expresses the complete understanding of the parties with
respect to the subject matter and supersedes all prior proposals, agreements, representations
and understandings. This Agreement may not be amended except in a writing signed by
both parties.

8. Waiver. The foilure to exercise any right provided in this Agreement shall not be a waiver
of prior or subsequent rights.

This Agreement and each party’s obligations shall be binding on the representatives, assigns
aond successors of such party. Each party has signed this Agreement through its avthorized
representative,

(# 4

{Signature}

LTSI Al 1
(Typed or Printed Nome}

(Typed or Prin

Date: q ‘ 0!'!
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This Agreement betwoen MDI Installations LL.C (‘MDI" or ‘Buyer’) and MAC Window
Systems LLC (*MAC" or ‘Seller') provides an ontline of basic principles and commitments both
parties agree are important to their business relationship. It is intended 1o provide a framework
to kelp guide the parties in their planning for mutual success.

L Effective Date: This Agreement will become effective ag of January 14, 2010,

2, Term: This Initial Term of this Agreement shall be from the Effoctive Date until
December 31, 2012. ’

3. Product; ‘Product’ shall be defined as Special Order Interior Doors or Custom
Order Intesior Doots, which shall be nilled using Buyer's specifications per retail
customer, Seller shall ise Seller’s door machining unit and the HighMark Digital
Corporation proprietary One Cyt System. Seller is exclusive provider of Millwork
product and milling services to MDI in the Temitory for the term of this
-agreement,

5 Product Manufacturing Par efters: Seller shall mil] and ship the Product to.
locatians designated by Buyer. These ‘Services' shall be mare specifically set
forth in Attachment I hereto, From the time Seller bas the ability to download
Buyer's measurement data from HighMark's extranet, Seller shall have a
maxitum of seven (7) deys to manufacture and ship ‘Special Order® Product
(standard size doors), and shall have & maximum of fousteen (14) days from
Seller’s: receipt of the specifications 10 manufacture and ship ‘Custom order’
Praduet (not inventoried at Seller’s locations),

6. Shipping: Seller shall ship the Product to mutuzlly agreed locations desigpated
by Buyer within the Territory in job lot quantities. Except in rare instances, Seller

Initial: Buyer ‘/z . Se!ler.g_‘m'\ Page 1 of 8




10.

1.

Pricing and Seller’y Commsam' n: Shall be set forth in Attachment [T hereto,

Product Acceptance: Buyer shal have Seventy-two (72) hours after delivery of
the Product to jtg designated Jocation fo accept or reject the Product. If Buyer
does not reject the Product with; this seventy-twq (72) hour period, the Progyet

il be deemed accepted. If the Product ig rejected, for visiple damage or wrong
product only, Byyer must provide Seljer Specific reasopg therefore via e-majl,
Seller agrees to remil] Product only. .

(30) days after being provided written notice detailing the default, In the event
of an incurable Donperformance of default by Seljer or if The Home Depot
determines that Seller has fajled 1o Satisfactorily perform pursuant to the termg
of this Apresme L, Buyer may terminate thig Agreement with thirty (30) days’
written notice,

Inifial: Buyer vy _ Seljer (iv4 Page2 of §




d. Either party may immediately terminate this Agreement upon written notice if
the other party becomes insolvent or makes an assignment for the benefi of
creditors. Insolvent party loses right of the non-compete.

13. Force Majeure: Other than the obligation to pay meney, neither Seller nor Buyer
shall be liable for any delays or nan-performance; resulting from circumstances or
causes beyond its reasonable. control including, without limitation, storm, flood,
fire or other weather condition, acts of God, strike or other labor dispute, war or
ather violence, acts of any governmental entity in enforcing any law or regulation
or order or disruption to production confirmed to be caused by the HighMark
software, )

14, Empblovee Solicitation: The parties hereto shall not solicit, make offers to or
otherwise interfere with the employment of each other's agents and or employees

15. Conpfidentiality: The parties hereto shall maintein the confidentiality of any
information deemed proprictary or confidential via written notice by the other party.

- ———

16. Governlnp Law: This Agreement shall be construed in accordance with and all
disputes hereunder shall be governed by the laws of the State of New ) ersey, United
States of America without regard to application of conflicts of law principles that
would require the application of any other law.

17. Ind dent Contractors: The relationship established by this Agreement
between the parties is that of independent contractors, Neither party’s agents or
employees shall, under any circumstances, be deemed to be agents or employees of
the other party. Neither party shall have the authority to enter into any contracts or
make any commitments in the name of, or on behalf of, the other, or to bind the
other in sny respect whatsoever,

18. Entire Agreement: This Agreement contains the entire agreement between the
parties as to the subject matter hereof and supersedes all prior agreements,

19. Severability: If for any reason a provision or provisions of this Agreement are held
to be invalid or unenforceable, the remaining provisions of this Agreement shall not
be affected and shall continne in fu]l force and effect.

20. Amendment: Thig Agreement may be amended only in writing signed by both
parties.

Initial: Buyer VY’ Seller ﬁv/\' Page 3 of 8
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Notices: All notices from one party to the other shall be
or certified mail, return receipt requested to the following addresses:

a. For Buyer: MDI Installations LL.C
1375 Akron Street
Copiague, New York 11726
Attn: Vincent Valentino

b. For Seller: MAC Window Systems LI,C
4 Spi¢lman Road
Fairfield, New Jersey 07004
Attn: Ernest MacNeill

AGREED TO IN MULTIPLE COUNTERPARTS THIS | Y paYoOF JAI’;'UARY 2019.

MDI INSTALLATIONS LLC
By:

. Vincen{ Valentino,

MAC WINDOW SYSTEMS LLC

Member and CEO ruest MacNeill, President

itial: Buyer VvV Seller éw Paged of 8
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Attachment [

Description of Services

In providing the Services as such term is defined in the Agreement, Seller shall:
Painting Process
A

H.
dditi
L

ol R

Peint and/or clear coat doors utilizing sprayer technolagy, specifically the Grayco
Falcon 20:1 sprayer or other comparable model capable of providing kke or
supetior finish compared to the Grayco Faleon 20:1 sprayer.

Have an area for door preparation and sanding in a location protected from the
painting area that will not compromise the painting finish of other doors.

Repair minor imperfections (nicks, dings or scratches) and such repairs are
included in pre-finish price.

Have spray booth for the painting process providing a finish frec of imperfections
visible when. viewed from twenty-four (24) inches under normal lighting with
light source behind viewer. ‘

Have a rack or system in place to hang doors for painting and drying.

Pre-prime doors with ane (1) coat of primer and one (1) coat of finish using the
Sherwin Williams Kem-Aqua product (color selection will be limited to 34
shades of white, semi gloss only) or other acceptable peint, as required by Buyer.

- Paint all sides of each door; however, top and bottom of door shall be sealed with

cither one (1) coat of primer or clear sealer, without disturbance to label on top of
door.

Sand, apply one coat of clear sealer and apply one clear finish coat to wood doors.
nal Requirements

Warranty all work with regard to the Services provided by Seller and any and all
warranty claims due fo any flaw or watranty issue related to the work performed
by Seller; limited to remilling and repainting of Product; provided Seller shall be
responsible for all costs associated with the remilling and repainting, including
shipping costs which shall be the responsibility of the Seller if the Product cannot
be incorporated into an existing shipment, From time to time, Seller and Buyer
shall reasonably agree on an amount to be reimbursed by Seller to Buyer for
Buyer's reinstallation costs in the event Seller remilling and repainting warranty
issues become numerous,

Use best sfforts to prevent any competitors from copying the Buyer's process,
Provide volume discounts to Buyer agreed to in a writing signed by the parties.
Make available to Buyer the name and phone number of a contact person(s) for
Scller and update‘such information periodically to ensure such information

remains current during the term of this Agrecment.

Initial: Buyer v Seller( E{j&\ Page 5 of 8




Attachment II

Pricing
Seller shall be paid for:

L. Milling Door Slabs $15.00 per slab up to 500 slabs machined, calculated each
calendar month; provided that once Seller has- machined at.
least 501 slabs for each of three (3) consecutive months,
Seller shall be paid $10.00 per slab commencing with slab
1: (i) for each of those three (3) moaths in which at Iéast
501 slabs had been machined and. (i) commencing the next
month, following: the three (3) consecutive month period,
and each month thereafter, regardless of the number of
slebs machined. Buyer will bear any and all HighMark /
One Cut fees for Product for the Territory in addition to
listed milling and product costs

~ —— 2. Production Painting in  $28.00 per slab; Note: This price shall be in effect for the
term of this agreement; provided Buyer is net required to
utilize Seller to paint the Product -
BYQ3

3. Manufacturing Incidentals 5% of door manufacturer’s invoiced door price added to
base invoice cost from door manufacturer. Seller’s invoice
to Buyer shall reflect this 5% adder (Example: Door
manufacturer's invoiced door price to Seller is $20; Seller's
invoice to Buyer is $21 [$20 plus 5% of $20] This fee will
be evaluated after 90 days to determine if an increase is
needed with a cap of 7.5%.

Sellers agree to provide Buyer the complete door price list, including any price changes
during the term of this Agreement, of Jeld-Wen or any other door manufacturer Prior to
the Effective Date or the effective date of any price changes in the fiture. All Custom
order product is non refundable after 72 hour right of refusal,

Seller shall invoice Buyer equal to the terms and frequency of the door manyfacturer, but
0o more frequently than twice monthly, PAYMENT TERMS NET 30 (Late charge 2%
per moath). ‘

The application of one (1) coat of sealer and one (1) coat of finish to clear wood. doors
shall be at the same pay rate ag painted doors neted in 2. Production Painting of this
Attachment IT.

Injtial: Buyer (/\/  Seller Page 6 of 8
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Attachment IyJ

Warranties

SELLER HAS STANDARD WRITTEN WARRAN

POSTED ON SELLER'S WEBSITE AT WWW.JELD-WEN.COM. The warranties may be
ring the term of this Agreement,

modified by Jeld-Wen dy

Initial: Buyer 1/ Seller ZWV\ Page 7 of 8

TIES FOR

ALL OF ITS PRODUCTS AS




v




Xy

Frr=r

4 Spielman Road
Fairfield, New Jersey 07004
Phone 877-393-6674
www.doors2fit.com:

ORDER/CONFIRMATION olQ%95 2025

Customer Nama ) < nM :[MGKGJS fxxgg‘

adiress 2770 W v ¢ {Say  Aue
Cty Veors @y cﬂ-y
Homa Phone 7T (§r~8 57~ 2284

Email

Zip &y 720y

Work Pyane

Saurce S‘(&[ (.GJQ <
Salespacson Rx\f( Erurk

oata X/ 8

(o

DOORS

HANDLES / KNOBS PAINT

Door Lacation | Gty %7:; Width| Height

Door Style

Qty |Page Code L/R] aty Color Cost

sc
&P

5

e BF

L/R

$_ 1dr

ED
BF

§C

2h7 Bp

$___ /o

ED

S§C
BF BP

s

L/R

$ /dr

ED
BF

8C

N4l BP

L/R

$_ /dr

ED
8F

sC

/20 BP

Other

ED
BF

SC

8/21 BP

Pre-Hung @_x__/dr Misc.

ED
8F

SC

a2 BP

door

stops @ $ dr

ED
BF

SC
8P

829

re Jdr

ED
BF

SC

%24 BP

e /dr

ED
BF

sc

10/2¢ BP

148 x| "Otes 2 cofeh A ge Kl

ED
BF

SC

/2g BP

Exbea. wlhte

ED
BF

sC

1245, Bp

Tim @ X fdr | oy Coyey

ED
BF

SC
BP

1328

ED
BF

sC
BP

14/29

ED
BF

sC
gp

ZE7|Zn(Znza|z ERIERIERIERIE En[Xn(Zn|Zw|zw

5/ap

Installation Coszt:

S,

Entry Doar fdr

——

Other Costs:: ‘(D‘%

*o2!.

Solid Core /dr

Cost Doorg:

. < Semi Salia

S1322 .

— Bi-Fold Doar

Bi Pass

Matching Hardware:

Z

French

MATCHING HARDWARE Cost Palnt:

Mirror

§.__HMINGE $

—_—X

Sub Total:

‘ Cost of Doors:

Total Hardware: $

factory is 79 %/, Inchee, Warranty becomes
cancel this transaction without penalty or obligation within 3 businaess

ol @830 F33% 3162 196

be g D thnot responsibie for the relnstafiation
) may be m 0 Improve the appearance or tha o ation of the
regponaibliity of the homeawnar for tha re painting and the fouch up for g:l;?am. casing anp:(
void i door is not propary sgnt?r%;nd primad a:ecording to manutacturer. You may
ays

T—1 Sales Tax:

will be done only upon written
ion of securily afarm partg,

door. it is the

Maximum door langth fram

axtra costs

Promo Code:

the ab
olb/io

to. Total:

Less Deposit:
Balance
Comp

Due Upon
on:

Customer Sid

1c Window Systems LLC 18VH00813200

16 39vd

www.doors2fit.com

SW3LSAS MOANIM OWW

Dz/b o

BZ:1T 0182/62/01
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4 Spielman Road
Fairfield, New Jersey 07004
Phone 877-393-6674
www.doors2fit.com

ORDER/CONFIRMATION order no._2032

,C_ustomer Name A J\(e/ Cartic -
Maess 28 Crregaty (e
ciy Bloapcfield

Home Phane @73 ~29 ¢ -7583

Eman

bate 3 ;25 (4

’leo‘k‘.‘z.'!S
Work Phone TS5 ~ Y72 ~008 o

Source: ~5\7élf" é’dgd’-
smmemﬁoﬁ&d h J

DOORS

HANDLES / KNOBS PAINT

Door Location Door |y,
Type |Width

Qty Height

Door Styl

Qty (Page Code L/R Color

Qty

Cost

T

&8
BF

SC
BP

2fyy

ED
BF

SC
Bp

L/R I

—

18

ED
BF

SC
BP

L/R ldr

“1s

ED
BF

SC
BP

L/R

@ s e e

/ar

/20

sC
BP

ED
BF

Qther

S/

ED
BF

SC
BP

PraHung @, X /dr Misc.

7o

ED
BF

sC
BP

door
Stofs @ & __ /dr

B/z3

ED
BF

sC

| st e |$50 |

7 @_.__x.__._/dr

/24

ED
BF

8C
BP

8 @__*x_\_/dr

10/zy

ED
BF

sC
8P

194@. x| notes

e

ED
BF

8C
BP

UFgfaare Gr's) Bl
Crtchen =ro

V2fzy

ED
BF

SC
8P

Trim @ Jdr

Pine

1329

sc
BP

ED
BF

14/29

ED
BF

8C
BP

&.ddvon + cotiond orde

15/390

EQ
aF

§C
BpP

F
M
F
M
F
M
F
M
F
M
F
M
F
M
F
BP M
F
M
F
M
E
M
F
M
F
M
F
M
F
M

Installation Cost:

$ &

w—— _ Entry Door x bl =

Other Costs:

Salid Core X S$___ jar =

$ 2 N—

Cost Doors: $

—_——— . Semi Solid x S____
$

Bl-Fold Doar  x

—_—

Bi Pass X ar = g

Matching Hardware: $

—

MATCHING HARDWARE Cost Paint: $

$
French x $___
$

—_— . Mirror x

Cost of Doors: $

Total Hardware; $

All work to be complated in a workmaniika mannar according to standard practices. Contractor warrantg all work for a pariod of
ion. Any charges from the above apecifications Involvin%texua 6o8ts will b done only upon written

factory Is 79 %4 inches. Warranty bacomes vold If daor 8 not property paintad and primed according to manufacturer. You may

Salas Tax: $

the reinstatlation of sacurity alarm parts.
the operation of the door, It is the
i tops. Maximum door length from

Promo Code: $
$

Total:

Less Depaosit: $

Balance Due U —
Com;f:tlo::‘ pon s 31O

(Q

ﬂé@@)\)\{x\_ lo-

" Dat
www.doors2fit.com —
Mac Window Systems LLC 13VH00813200
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Mac Window Systems . R N
4 Spleiman Rd .0 . Involee. -
Faitfleld , N3 07004 S . 68049 o
5/7/20%0 .
Fax: 866-358-6702
F_ﬂ.llﬁ«'m. . Waork Location:
' Alan Berman - Primary .
Attn:-Allan Berman | Alan Berman
+ 109 square hill ed, Atn: Alian Berman
Montclair, N 07043 109 square il rg.
o : Montdlalr, ) 07043 -
.Home: (973) 509-7712 - '
. Miblle: (862) 485-9003
 Terms . '
_ )
Start Date:  5/7/2010  poorsafit R
Date Product/Service Description Price Qty Tax Amount )
57712010 Labor up to 15 Slabs Instatied Labor up to 15 Slabs Installed $199.00 1.00 $0.00 $199,00
5/7{2010 Semi Salld Door up to 36" x 80" Seml Solid Door up to 36" x 80° s $119,00 13.00 $0.00 $1,547.00
§/7/2010 Custom Mitror Upgrade $75.00 1.00 $0.00 $75.00
5/7/2010 Custom Track $50.00 1.00 $0.00 $50.00
5/7/2010 Custom Hardware $535.60 1.00 $0.00 $535.60
9 passage
2 Privacy
_ N
[_Payments/Adjustments ( VY 7 Amount]
P Visa,Mastercard Amex,ect... o ($935,50)
Sutotal: $2,406.60
Tax: $0.00
Paid: ($935.50)
Tatal: $1471.10
-

Please sign below to have ow Process the
Balance Due on an the the deposit,
Customer's Signaty e

Date / ¢

I hereby acknowledge th sfactory
rendered, and agree t%im
Customer Signature

mplation of alt services
Cos as specifled above.

T Date

Please Pay From This Invoice Make Checks Payable to Mac Window Systems

v@ Jovd

SW3LSAS MOANIM OWW

T854G/SELE

BZ:1T 0182/6Z/01
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